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Chris joined Tomoye in 2002 in a business development role.  His in-depth understanding of 
communities of practice and his commitment to customer success have positioned Chris as an 
integral member of the Tomoye team.  While at Tomoye Chris has worked primarily with the U.S. 
Government including the IRS, GSA and Office and Personnel Management agencies.  Recently 
his focus is on increasing private sector business.  Over the past three years Chris has gained an 
in-depth understanding of how large organizations implement communities of practice and has 
worked closely with these organizations to launch communities with success.   
 
Prior to joining Tomoye, Chris held an account representative position at Marconi, in their 
wireless division.  Chris has over 8 years of high tech sales experience and holds a Bachelors 
degree in Economics from the University of Ottawa. 
 


